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Item 8.01 Other Events.

On December 15, 2013, Avago Technologies Limited (“Avago”) entered into an Agreement and Plan of Merger (the “Merger Agreement”) by and among
Avago, Avago Technologies Wireless (U.S.A.) Manufacturing Inc., an indirect wholly owned subsidiary of Avago (“Parent”), LSI Corporation (“LSI”) and
Leopold Merger Sub, Inc., a direct wholly owned subsidiary of Parent (“Merger Sub”), providing for the merger of Merger Sub with and into LSI (the “Merger”),
with LSI surviving the Merger as an indirect wholly owned subsidiary of Avago.

On December 16, 2013, Avago distributed the following materials with respect to the proposed Merger, the full text of which are attached hereto as Exhibits
99.1-99.5 and incorporated herein by reference:
 

 •  Employee All Hands Presentation (Exhibit 99.1)
 

 •  Letter from Hock Tan to LSI Employees (Exhibit 99.2)
 

 •  Letter from Hock Tan to Avago Employees (Exhibit 99.3)
 

 •  Conference Call Script Relating to Announcement of the Merger (Exhibit 99.4)
 

 •  Investor Q&A Relating to Announcement of the Merger Agreement (Exhibit 99.5)

Cautions Regarding Forward-Looking Statements

This document contains forward-looking statements which address Avago’s expected future business and financial performance. These forward-looking
statements are based on current expectations, estimates, forecasts and projections of future Avago or industry performance, based on management’s judgment,
beliefs, current trends and market conditions and involve risks and uncertainties that may cause actual results to differ materially from those contained in the
forward-looking statements. Accordingly, we caution you not to place undue reliance on these statements. For Avago, particular uncertainties that could materially
affect future results include our ability to achieve the growth prospects and synergies expected from acquisitions we may make, including LSI; delays, challenges
and expenses associated with
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integrating acquired companies with our existing businesses, including LSI; global economic conditions and concerns; cyclicality in the semiconductor industry or
in our target markets; loss of our significant customers; increased dependence on the volatile wireless handset market; quarterly and annual fluctuations in
operating results; our competitive performance and ability to continue achieving design wins with our customers; market acceptance of the end products into which
our products are designed; our target markets not growing as quickly as expected; our dependence on contract manufacturing and outsourced supply chain and our
ability to improve our cost structure through our manufacturing outsourcing program; prolonged disruptions of our or our contract manufacturers’ manufacturing
facilities or other significant operations; our dependence on outsourced service providers for certain key business services and their ability to execute to our
requirements; our ability to maintain or improve gross margin; our ability to maintain tax concessions in certain jurisdictions; our ability to protect our intellectual
property and any associated increases in litigation expenses; dependence on and risks associated with distributors of our products; our ability to attract, retain and
motivate qualified personnel, particularly design and technical personnel; any expenses associated with resolving customer product and warranty and
indemnification claims; and other events and trends on a national, regional and global scale, including those of a political, economic, business, competitive and
regulatory nature.

Important additional risk factors that may cause such a difference for Avago in connection with the acquisition of LSI include, but are not limited to
unexpected variations in market growth and demand for, matters arising in connection with the parties’ efforts to comply with and satisfy applicable regulatory
clearances and closing conditions relating to the transaction and closing conditions relating to the transaction, the risks inherent in acquisitions of technologies and
businesses, including the timing and successful completion of technology and product development through volume production, integration issues, costs and
unanticipated expenditures, changing relationships with customers, suppliers and strategic partners, potential contractual, intellectual property or employment
issues and charges resulting from purchase accounting adjustments or fair value measurements.

Avago’s Quarterly Report on Form 10-Q filed on September 13, 2013 and other filings with the SEC (which may be obtained for free at the SEC’s website
at http://www.sec.gov) discuss some of the important risk factors that may affect Avago’s business, results of operations and financial condition. Avago undertakes
no intent or obligation to publicly update or revise any of these forward looking statements, whether as a result of new information, future events or otherwise,
except as required by law.

Additional Information and Where to Find It; Participants in Solicitation

This communication is being made in respect of the proposed transaction involving LSI and Avago. The proposed transaction will be submitted to the
stockholders of LSI for their consideration. In connection with the proposed transaction, LSI will prepare a proxy statement to be filed with the SEC. LSI and
Avago also plan to file with the SEC other documents regarding the proposed transaction. LSI’S SECURITY HOLDERS ARE URGED TO READ THE PROXY
STATEMENT REGARDING THE PROPOSED TRANSACTION AND ANY OTHER RELEVANT DOCUMENTS CAREFULLY AND IN THEIR ENTIRETY
WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION ABOUT THE PROPOSED TRANSACTION.
When completed, a definitive proxy statement and a form of proxy will be mailed to the stockholders of LSI. Investors will be able to obtain, without charge, a
copy of the proxy statement and other relevant documents (when available) filed with the SEC from the SEC’s website at http://www.sec.gov. Investors will also
be able to obtain, without charge, a copy of the proxy statement and other relevant documents (when available) by going to http://www.lsiproxy.com, by writing to
LSI Corporation, 1110 American Parkway NE, Allentown, PA 18109, Attn: Response Center, or by calling 1 (800) 372-2447.
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LSI and Avago and their respective directors, executive officers may be deemed to be participants in the solicitation of proxies from LSI’s stockholders with
respect to the meeting of stockholders that will be held to consider the proposed Merger. Information regarding LSI’s directors and executive officers is contained
in LSI’s Annual Report on Form 10-K for the year ended December 31, 2012, the proxy statement for LSI’s 2013 Annual Meeting of Stockholders, which was
filed with the SEC on March 28, 2013, and subsequent filings which LSI has made with the SEC. Information regarding Avago’s directors and executive officers is
contained in Avago’s Annual Report on Form 10-K for the year ended October 28, 2012, the proxy statement for the Avago’s 2013 Annual Meeting of
Stockholders, which was filed with the SEC on February 20, 2013, and subsequent filings which Avago has made with the SEC. Investors may obtain additional
information regarding the interests of LSI and its directors and executive officers in the proposed Merger, which may be different than those of LSI’s stockholders
generally, by reading the proxy statement and other relevant documents regarding the proposed Merger, when it becomes available. You may obtain free copies of
this document as described in the preceding paragraph.
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Item 9.01. Financial Statements and Exhibits.

(d) Exhibits.
 
Exhibit

No.   Description

99.1   Employee All Hands Presentation distributed on December 16, 2013 by Avago Technologies Limited

99.2   Letter from Hock Tan to LSI Corporation Employees distributed on December 16, 2013 by Avago Technologies Limited

99.3   Letter from Hock Tan to Avago Employees

99.4   Conference Call Script of Avago Technologies Limited and LSI Corporation Relating to Announcement of the Merger, dated December 16, 2013

99.5   Investor Q&A of Avago Technologies Limited and LSI Corporation Relating to Announcement of the Merger Agreement, dated December 16, 2013
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned,
hereunto duly authorized.

Date: December 16, 2013
 

Avago Technologies Limited

By:  /s/ Anthony E. Maslowski
Name:  Anthony E. Maslowski
Title:  Chief Financial Officer
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Exhibit 99.1
 

 Your Imagination, Our InnovationAvago Technologies to Acquire LSI CorporationGlobal Employee Meeting December 16, 2013



 Your Imagination, Our InnovationForward Looking StatementsCautions Regarding Forward-Looking StatementsThis document contains forward-looking statements which address Avago’s expected future business and financial performance. These forward-looking statements are based on current expectations, estimates, forecastsand projections of future Avago or industry performance, based on management’s judgment, beliefs, current trends and market conditions and involve risks and uncertainties that may cause actual results to differmaterially from those contained in the forward-looking statements. Accordingly, we caution you not to place undue reliance on these statements. For Avago, particular uncertainties that could materially affect futureresults include our ability to achieve the growth prospects and synergies expected from acquisitions we may make, including LSI; delays, challenges and expenses associated with integrating acquired companies withour existing businesses, including LSI; global economic conditions and concerns; cyclicality in the semiconductor industry or in our target markets; loss of our significant customers; increased dependence on thevolatile wireless handset market; quarterly and annual fluctuations in operating results; our competitive performance and ability to continue achieving design wins with our customers; market acceptance of the endproducts into which our products are designed; our target markets not growing as quickly as expected; our dependence on contract manufacturing and outsourced supply chain and our ability to improve our coststructure through our manufacturing outsourcing program; prolonged disruptions of our or our contract manufacturers’ manufacturing facilities or other significant operations; our dependence on outsourced serviceproviders for certain key business services and their ability to execute to our requirements; our ability to maintain or improve gross margin; our ability to maintain tax concessions in certain jurisdictions; our ability toprotect our intellectual property and any associated increases in litigation expenses; dependence on and risks associated with distributors of our products; our ability to attract, retain and motivate qualified personnel,particularly design and technical personnel; any expenses associated with resolving customer product and warranty and indemnification claims; and other events and trends on a national, regional and global scale,including those of a political, economic, business, competitive and regulatory nature.Important additional risk factors that may cause such a difference for Avago in connection with the acquisition of LSI include, but are not limited to unexpected variations in market growth and demand for, mattersarising in connection with the parties’ efforts to comply with and satisfy applicable regulatory clearances and closing conditions relating to the transaction and closing conditions relating to the transaction, the risksinherent in acquisitions of technologies and businesses, including the timing and successful completion of technology and product development through volume production, integration issues, costs and unanticipatedexpenditures, changing relationships with customers, suppliers and strategic partners, potential contractual, intellectual property or employment issues and charges resulting from purchase accounting adjustments orfair value measurements.Avago’s Quarterly Report on Form 10-Q filed on September 13, 2013 and other filings with the SEC (which may be obtained for free at the SEC’s website at http://www.sec.gov) discuss some of the important riskfactors that may affect Avago’s business, results of operations and financial condition. Avago undertakes no intent or obligation to publicly update or revise any of these forward looking statements, whether as a resultof new information, future events or otherwise, except as required by law.Page 2



 Your Imagination, Our InnovationToday’s AnnouncementAvago will acquire LSI CorporationConsiderationOffer price for LSI of $11.15 per share100% cash considerationEquity value of $6.6 billionSources of Financing$1.0 billion cash from combined company balance sheet$4.6 billion of fully committed term loans$1.0 billion convertible note or preferred stock from Silver Lake PartnersExpected close in first half of calendar 2014, subject to customary closing conditionsCompanies will continue to operate independently until the closeThis is about growth – together we are a stronger semiconductor companyPage 3



 Your Imagination, Our InnovationBenefits of the TransactionPositions Avago as a leader in the enterprise storage marketExpands Avago’s market position and brings valuable system-level expertise in wired infrastructureDiversifies our revenue and increases Avago’s scaleImmediately accretive to free cash flow and non-GAAP earnings per shareTogether, we are bigger, better, strongerPage 5



 Your Imagination, Our InnovationAbout LSI CorporationSan Jose-based semiconductor company leading in key end segments with highly complementary product set to Avago; $2.4 billion in revenues over four main product segments:Enterprise Storage Wired InfrastructureEnd Markets Storage Connectivity Hard Disk Drives Flash NetworkingSAS SoCs SSD NetworkControllers Controllers ProcessorsKey Product Pre-AmplifiersFamilies RAID Solutions PCIe Flash Enterprise &Cards Telecom ASICsKeyCustomersNote: “Enterprise Storage” and “Wired Infrastructure” reflect Avago’s definition of end marketsPage 4
 



 Your Imagination, Our InnovationOptimized System-Level Solutions for Wired InfrastructureFiber Optic SerDes ASICs SoCs/Software ProcessorsOptimized SystemsDatacenterCommunications InfrastructureEnterprise NetworkingPage 6



 Your Imagination, Our InnovationIncreases Scale and Diversifies RevenueAvagoLSICombinedLTM Revenue: $4,885MIndustrial & Other14%WiredInfrastructure23%LTM Revenue: $2,520M LTM Revenue: $2,365M(11/4/13) (9/29/13)Wireless CommsIndustrial & Other Other 5%23% Networking 25%17%WiredInfrastructure29%EnterpriseStorage StorageWireless Comms48% 78% 38%Source: Company filings and presentationsPage 7



 Your Imagination, Our InnovationCombined Company – Growing Together~4700 employees worldwideHeadquarters in San Jose, CA and Singapore~5,300 employees worldwideHeadquarters in San Jose, CACombined CompanyFort Collins, CO Colorado Springs, COSeoul, KRSan Jose, CA Allentown, PA Pune, IN Shanghai, CNPenang, MYMatamoros, MEXBangalore, INSingapore, SGAvago LSIPage 8



 Your Imagination, Our InnovationQ&APage 9



 Your Imagination, Our InnovationAdditional Information and Where to Find It; Participants in SolicitationThis communication is being made in respect of the proposed transaction involving LSI Corporation (“LSI”) and Avago Technologies Limited (“Avago”). The proposed transaction will be submitted to the stockholdersof LSI for their consideration. In connection with the proposed transaction, LSI will prepare a proxy statement to be filed with the SEC. LSI and Avago also plan to file with the SEC other documents regarding theproposed transaction. LSI’S SECURITY HOLDERS ARE URGED TO READ THE PROXY STATEMENT REGARDING THE PROPOSED TRANSACTION AND ANY OTHER RELEVANTDOCUMENTS CAREFULLY AND IN THEIR ENTIRETY WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION ABOUT THE PROPOSEDTRANSACTION. When completed, a definitive proxy statement and a form of proxy will be mailed to the stockholders of LSI. Investors will be able to obtain, without charge, a copy of the proxy statement and otherrelevant documents (when available) filed with the SEC from the SEC’s website at http://www.sec.gov. Investors will also be able to obtain, without charge, a copy of the proxy statement and other relevant documents(when available) by going to www.lsiproxy.com, by writing to LSI Corporation, 1110 American Parkway NE, Allentown, PA 18109, Attn: Response Center, or by calling 1 (800) 372-2447.LSI and Avago and their respective directors, executive officers may be deemed to be participants in the solicitation of proxies from LSI’s stockholders with respect to the meeting of stockholders that will be held toconsider the proposed Merger. Information regarding LSI’s directors and executive officers is contained in LSI’s Annual Report on Form 10-K for the year ended December 31, 2012, the proxy statement for LSI’s 2013Annual Meeting of Stockholders, which was filed with the SEC on March 28, 2013, and subsequent filings which LSI has made with the SEC. Information regarding Avago’s directors and executive officers iscontained in Avago’s Annual Report on Form 10-K for the year ended October 28, 2012, the proxy statement for the Avago’s 2013 Annual Meeting of Stockholders, which was filed with the SEC on February 20, 2013,and subsequent filings which Avago has made with the SEC. Investors may obtain additional information regarding the interests of LSI and its directors and executive officers in the proposed Merger, which may bedifferent than those of LSI’s stockholders generally, by reading the proxy statement and other relevant documents regarding the proposed Merger, when it becomes available. You may obtain free copies of thisdocument as described in the preceding paragraph.Page 10



Exhibit 99.2

Letter to LSI Employees

TO: LSI Employees
FROM: Hock Tan
SUBJECT: Avago and LSI Corporation

December 16, 2013

Dear LSI Employees,

As you have heard from Abhi, today Avago and LSI announced the exciting news that Avago will acquire LSI for $11.15 per share in cash. This combination will
create a significantly larger company that will bring important benefits to the employees, customers and other stakeholders of both organizations. Together, we will
be a highly diversified semiconductor leader across multiple attractive end markets.

On behalf of Avago and our worldwide employees, I am pleased to welcome you to our organization. Like LSI, Avago prioritizes a culture built on innovation,
passion, and strong community. In addition to our shared cultural values, our businesses also provide a complementary product set to a worldwide customer base.
As part of LSI, you have achieved many important accomplishments over a long period and I am quite excited by the possibilities of what we can accomplish in
the next phase of our two companies’ joint evolution. The employees of both Avago and LSI will be integral to our future success and we look forward to investing
in both our people and our technologies in order to drive profitable growth.

Even though we made this announcement today, we will continue to operate as separate companies until the acquisition closes, which we expect to happen
sometime in the first half of calendar 2014. Avago’s Chief Operating Officer, Bryan Ingram, and I will be joining Abhi for an all-hands webcast meeting later this
week where we will discuss this exciting news. We look forward to introducing ourselves to you and sharing our vision for the combined company.
 
Regards,

/s/ Hock Tan
Hock Tan

President, Chief Executive Officer



Additional Information and Where to Find It; Participants in Solicitation

This communication is being made in respect of the proposed transaction involving LSI Corporation (“LSI”) and Avago Technologies Limited (“Avago”). The
proposed transaction will be submitted to the stockholders of LSI for their consideration. In connection with the proposed transaction, LSI will prepare a proxy
statement to be filed with the SEC. LSI and Avago also plan to file with the SEC other documents regarding the proposed transaction. LSI’S SECURITY
HOLDERS ARE URGED TO READ THE PROXY STATEMENT REGARDING THE PROPOSED TRANSACTION AND ANY OTHER RELEVANT
DOCUMENTS CAREFULLY AND IN THEIR ENTIRETY WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT
INFORMATION ABOUT THE PROPOSED TRANSACTION. When completed, a definitive proxy statement and a form of proxy will be mailed to the
stockholders of LSI. Investors will be able to obtain, without charge, a copy of the proxy statement and other relevant documents (when available) filed with the
SEC from the SEC’s website at http://www.sec.gov. Investors will also be able to obtain, without charge, a copy of the proxy statement and other relevant
documents (when available) by going to www.lsiproxy.com, by writing to LSI Corporation, 1110 American Parkway NE, Allentown, PA 18109, Attn: Response
Center, or by calling 1 (800) 372-2447.

LSI and Avago and their respective directors, executive officers may be deemed to be participants in the solicitation of proxies from LSI’s stockholders with
respect to the meeting of stockholders that will be held to consider the proposed Merger. Information regarding LSI’s directors and executive officers is contained
in LSI’s Annual Report on Form 10-K for the year ended December 31, 2012, the proxy statement for LSI’s 2013 Annual Meeting of Stockholders, which was
filed with the SEC on March 28, 2013, and subsequent filings which LSI has made with the SEC. Information regarding Avago’s directors and executive officers is
contained in Avago’s Annual Report on Form 10-K for the year ended October 28, 2012, the proxy statement for the Avago’s 2013 Annual Meeting of
Stockholders, which was filed with the SEC on February 20, 2013, and subsequent filings which Avago has made with the SEC. Investors may obtain additional
information regarding the interests of LSI and its directors and executive officers in the proposed Merger, which may be different than those of LSI’s stockholders
generally, by reading the proxy statement and other relevant documents regarding the proposed Merger, when it becomes available. You may obtain free copies of
this document as described in the preceding paragraph.

###



Exhibit 99.3

Email to Avago Employees

TO: Avago Employees
FROM: Hock Tan
SUBJECT: Significant News: Avago to Acquire LSI Corporation

December 16, 2013

Dear Colleagues,

I write to share some exciting news with you. Today, we announced that Avago will acquire LSI Corporation, a San Jose-based company specializing in
semiconductor solutions for storage and networking. This highly complementary and compelling acquisition is expected to position Avago as a leader in the
enterprise storage market and expand our offerings and capabilities in wired infrastructure. It will also increase our scale and diversify our end markets.

I am pleased to welcome LSI’s talented and dedicated employees to the Avago team. The employees of both organizations will be crucial to our future success and
we look forward to investing in both our people and our technologies in order to drive profitable growth. The size and scope of the combined business, which has
approximately $5 billion of revenue, will enable us to further build on the rich heritage of innovation at both companies.

Even though we made the announcement today, we will continue to operate as separate companies until the transaction closes, which we expect to happen
sometime in the first half of calendar 2014. In the meantime, it remains business as usual and I know that I can count on each of you to maintain your focus on
Avago’s customers and operations. If you have questions about today’s announcement please contact your supervisor.

This is an important transaction for both our company and our industry. Consequently, you may be contacted by members of the media, investors or the general
public over the coming weeks. It is important we speak with one voice so please forward any inquiries you may receive to investor.relations@avagotech.com.

I invite you to join me for an all-hands conference call at 4:00 PM Pacific Time Monday / 8:00 AM SGT Tuesday, where I will be discussing this exciting news
further. If you are unable to join us for the call, a recording will be available on our employee intranet.



We should all be proud of our accomplishments over the past several years which made this acquisition possible. This news will position our company well for the
future. Thank you for your continued hard work and your unwavering dedication to Avago.
 
Regards,

/s/ Hock Tan
Hock Tan

President, Chief Executive Officer

Additional Information and Where to Find It; Participants in Solicitation

This communication is being made in respect of the proposed transaction involving LSI Corporation (“LSI”) and Avago Technologies Limited (“Avago”). The
proposed transaction will be submitted to the stockholders of LSI for their consideration. In connection with the proposed transaction, LSI will prepare a proxy
statement to be filed with the SEC. LSI and Avago also plan to file with the SEC other documents regarding the proposed transaction. LSI’S SECURITY
HOLDERS ARE URGED TO READ THE PROXY STATEMENT REGARDING THE PROPOSED TRANSACTION AND ANY OTHER RELEVANT
DOCUMENTS CAREFULLY AND IN THEIR ENTIRETY WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT
INFORMATION ABOUT THE PROPOSED TRANSACTION. When completed, a definitive proxy statement and a form of proxy will be mailed to the
stockholders of LSI. Investors will be able to obtain, without charge, a copy of the proxy statement and other relevant documents (when available) filed with the
SEC from the SEC’s website at http://www.sec.gov. Investors will also be able to obtain, without charge, a copy of the proxy statement and other relevant
documents (when available) by going to www.lsiproxy.com, by writing to LSI Corporation, 1110 American Parkway NE, Allentown, PA 18109, Attn: Response
Center, or by calling 1 (800) 372-2447.

LSI and Avago and their respective directors, executive officers may be deemed to be participants in the solicitation of proxies from LSI’s stockholders with
respect to the meeting of stockholders that will be held to consider the proposed Merger. Information regarding LSI’s directors and executive officers is contained
in LSI’s Annual Report on Form 10-K for the year ended December 31, 2012, the proxy statement for LSI’s 2013 Annual Meeting of Stockholders, which was
filed with the SEC on March 28, 2013, and subsequent filings which LSI has made with the SEC. Information regarding Avago’s directors and executive officers is
contained in Avago’s Annual Report on Form 10-K for the year ended October 28, 2012, the proxy statement for the Avago’s 2013 Annual Meeting of
Stockholders, which was filed with the SEC on February 20, 2013, and subsequent filings which Avago has made with the SEC. Investors may obtain additional
information regarding the interests of LSI and its directors and executive officers in the proposed Merger, which may be different than those of LSI’s stockholders
generally, by reading the proxy statement and other relevant documents regarding the proposed Merger, when it becomes available. You may obtain free copies of
this document as described in the preceding paragraph.

###
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Exhibit 99.4

December 16, 2013

Conference Call Script

Operator 

Welcome to Avago’s conference call to discuss its proposed acquisition of LSI. At this time, I would like to turn the call over to Tom Krause, Vice President of
Corporate Development, for opening remarks and introductions. Please go ahead sir.

Tom

Thank you, operator and good morning everyone. Welcome to Avago’s conference call to discuss our proposed acquisition of LSI. Joining me today are Hock Tan,
Avago’s President and CEO, Abhi Talwalkar, President and CEO of LSI, and Tony Maslowski, Chief Financial Officer of Avago Technologies. All have prepared
comments.

We will limit today’s call to 45 minutes. After prepared comments, we will open the lines for your questions.

The press release and the supplemental presentation slides summarizing the transaction are available in the Investors section of Avago’s website at
www.Avagotech.com. This conference call is being webcast live and a recording will be available via telephone playback. It will also be archived in the Investors
section of our website at Avagotech.com.

As a reminder, today’s call will include forward-looking statements regarding the expected timing and completion of the transaction as well as financial impacts to
Avago. These statements include risks and uncertainties that could cause our actual results to differ materially from the statements made on this call. Please refer to
our press release today and our recent filings with the SEC for information on the specific risk factors.

Now, over to Hock.



Hock

Thank you, Tom and good morning everyone. Let me first say that we are very excited by the strategic opportunities this acquisition will create for Avago, as well
as the compelling financial benefits of this transformative transaction.

I would like to refer you to the first slide of our presentation, which summarizes the strategic rationale for this deal.

[Page 3] First, the LSI acquisition opens up an area where Avago has not been a major player until now – enterprise storage. In this space, LSI brings their
leadership in storage connectivity and HDD products.

The transaction also significantly expands Avago’s offerings and capabilities in the wired infrastructure market, particularly by bringing deep system-level
expertise, including architecture and software engineering resources. This complements our high-performance SerDes and optical components capabilities and
allows us to develop more robust product roadmaps for our mutual datacenter, networking and storage customers.

Bringing these two companies together significantly increases our scale. Importantly, it also diversifies our revenue across several large addressable markets,
bringing down Avago’s current concentration in wireless.

The transaction will be immediately accretive to free cash flow and earnings per share on a non-GAAP basis. Importantly, as Tony will describe in more detail, we
intend to drive the operating profitability of LSI towards a level consistent with what Avago delivers today.

[Pause]

[Page 4] Turning to the next slide, for those of you who aren’t familiar with LSI, the company is a $2.4 billion dollar revenue fabless semiconductor business. The
company is a leader in the enterprise storage and wired infrastructure markets. In enterprise storage, with a SAM of over $5 billion, LSI’s storage server
connectivity, HDD, and Flash businesses make us a leader overnight.
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On the networking side, LSI’s network processors and custom silicon solutions are sold to leading enterprise and service provider OEMs. By joining forces with
LSI, we are strengthening our capabilities, and will now be able to deliver a broader set of product solutions to key customers in networking, as well as expand into
the service provider market.

[Page 5] Talking about wired infrastructure, the next slide shows Avago has strengths in fiber optics and SerDes, while LSI brings leading system-level
capabilities, including software and SoC’s. With these core ingredients, we are well-positioned to deliver comprehensive and optimized solutions in optics and
silicon to the wired infrastructure market, turning what was a SAM of $2B into a SAM of $4B.

[Page 6] This next slide is really important. It demonstrates how this acquisition significantly increases our scale and balances our end market exposure by adding
a market leader in enterprise storage to our growing wireless, wired and industrial businesses.

Wireless, which represents almost 50% of Avago’s business today, should make up about a quarter of our combined business. As discussed in our last earnings
call, we expect to see continued volatility in wireless arising from the timing of product launches of leading OEM customers. This volatility is likely to
substantially increase going forward, as we see our market position strengthening further. This combination will mitigate it.

Now I’ll pass it on to Tony for more details.

Tony

Thank you, Hock.

I want to take a moment to cover the basics of today’s announcement, which you can see on this Transaction Overview slide on page 7…

[Page 7] Avago will acquire LSI for $11.15 per share in cash, or approximately $6.6 billion dollars in total equity value. The transaction will be financed with
available cash from the combined balance sheet, a new $4.6 billion term loan that has been fully committed by a group of banks and a $1.0 billion investment from
Silver Lake. The transaction was approved by the boards of both companies. We anticipate closing this transaction during the first half of calendar year 2014,
subject to receiving regulatory approvals in various jurisdictions and the
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satisfaction of customary closing conditions, as well as the approval of LSI’s stockholders. We plan to provide more specific guidance once the transaction has
closed and integration planning is completed.

This acquisition is a highly profitable combination. Before taking into account synergies, the combined company generates nearly $5 billion of revenue and well
over $1 billion of EBITDA on an LTM basis. Additionally, I would point out that LSI’s gross margin is above our long term target and will help us shift the range
to a new range of 52 to 55 percent. LSI’s operating margin is below ours, however, we remain committed to our long term operating margin target of 29 to 32
percent.

[Page 8] The transaction is expected to be significantly and immediately accretive to Avago’s non-GAAP free cash flow and EPS. Avago currently anticipates
achieving annual cost savings at a run rate of $200 million by the end of the fiscal year ending November 1, 2015, the first full fiscal year after closing. In time,
this increased cash flow will allow Avago to support future growth, increase value for our stockholders and eventually reduce leverage.

Avago has a proven track record of deleveraging. We retired nearly all of our LBO debt in less than 5 years and this was done through one of the worst financial
recessions most of us have ever seen. Our focus on technology differentiation coupled with sound operating discipline helped us retire debt in the past and we plan
on doing the same in the future. On an LTM basis, our total leverage will be 3.7x pro-forma EBITDA with synergies and 3.1x excluding the convertible note. The
term loan that Avago is securing as part of its financing package will be fully pre-payable at par after six months. We believe this structure allows us to retire debt
without incurring any costly prepayment penalties or tender premiums. The term loan has a variable rate and based on current conditions, the interest rate would be
approximately 3.5% today. We will provide a further update when the financing is placed. It’s also important to note that the convertible note or preferred stock
that makes up $1 billion of the financing is there to give us a much better overall capital structure that we think sets us up well to achieve the targets we have laid
out.

We also remain committed to returning cash to stockholders. We plan to continue our dividend policy in the future. We have also negotiated flexibility in our debt
agreements to do share buybacks consistent with the strategy of limiting dilution from annual employee equity awards.
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We are pleased to have LSI’s CEO, Abhi Talwalkar, here with us this morning. Now, I’ll pass the call over to Abhi for a few remarks.

Abhi Talwalkar

Thank you Tony.

Many of you on the call have been investors in, covering, or following LSI since I joined the company in 2005. All of us at LSI are proud of what we have
accomplished and our position today as a leading storage and networking semiconductor company, centered within the key secular trends of data & traffic growth.
We are recognized leaders in the segments we serve and are contributing to the success of customers who are the true leaders in the IT and datacenter markets. We
have made significant improvements in our financial performance and are excited to begin the next chapter of our business evolution and the opportunities this
brings.

We believe the transaction benefits all of LSI’s key stakeholders. For our customers, there will be greater scale to support critical investments and a broader
product portfolio of differentiated products. Our employees will benefit from opportunities in joining a larger, diversified organization. And for our stockholders,
the transaction provides very compelling value and represents an approximate 40% premium above Friday’s closing price.

With that, I’ll turn the call back to Hock.

Hock

Thank you, Abhi.

We look forward to working together with the LSI team to create tremendous value for our stockholders, customers and employees.

That concludes our prepared remarks. Operator, please open up the call for questions.
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Additional Information and Where to Find It; Participants in Solicitation

This communication is being made in respect of the proposed transaction involving LSI Corporation (“LSI”) and Avago Technologies Limited (“Avago”). The
proposed transaction will be submitted to the stockholders of LSI for their consideration. In connection with the proposed transaction, LSI will prepare a proxy
statement to be filed with the SEC. LSI and Avago also plan to file with the SEC other documents regarding the proposed transaction. LSI’S SECURITY
HOLDERS ARE URGED TO READ THE PROXY STATEMENT REGARDING THE PROPOSED TRANSACTION AND ANY OTHER RELEVANT
DOCUMENTS CAREFULLY AND IN THEIR ENTIRETY WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT
INFORMATION ABOUT THE PROPOSED TRANSACTION. When completed, a definitive proxy statement and a form of proxy will be mailed to the
stockholders of LSI. Investors will be able to obtain, without charge, a copy of the proxy statement and other relevant documents (when available) filed with the
SEC from the SEC’s website at http://www.sec.gov. Investors will also be able to obtain, without charge, a copy of the proxy statement and other relevant
documents (when available) by going to www.lsiproxy.com, by writing to LSI Corporation, 1110 American Parkway NE, Allentown, PA 18109, Attn: Response
Center, or by calling 1 (800) 372-2447.

LSI and Avago and their respective directors, executive officers may be deemed to be participants in the solicitation of proxies from LSI’s stockholders with
respect to the meeting of stockholders that will be held to consider the proposed Merger. Information regarding LSI’s directors and executive officers is contained
in LSI’s Annual Report on Form 10-K for the year ended December 31, 2012, the proxy statement for LSI’s 2013 Annual Meeting of Stockholders, which was
filed with the SEC on March 28, 2013, and subsequent filings which LSI has made with the SEC. Information regarding Avago’s directors and executive officers is
contained in Avago’s Annual Report on Form 10-K for the year ended October 28, 2012, the proxy statement for the Avago’s 2013 Annual Meeting of
Stockholders, which was filed with the SEC on February 20, 2013, and subsequent filings which Avago has made with the SEC. Investors may obtain additional
information regarding the interests of LSI and its directors and executive officers in the proposed Merger, which may be different than those of LSI’s stockholders
generally, by reading the proxy statement and other relevant documents regarding the proposed Merger, when it becomes available. You may obtain free copies of
this document as described in the preceding paragraph.

###
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Exhibit 99.5

December 16, 2013

Investor Q&A

Hock Tan - Avago Technologies Limited - President and CEO

This will now conclude our prepared remarks. Operator, please open up the call for any questions.

Operator

(Operator Instructions)

James Schneider with Goldman Sachs.

James Schneider - Goldman Sachs - Analyst

Good morning. Thanks for taking my question. I was wondering if you could discuss any areas in terms of the broad focus of LSI where you might consider paring
back the focus, whether that’s on the storage or networking side, or any lower marketing areas you might look to reduce investment in?

Hock Tan - Avago Technologies Limited - President and CEO

James, good to hear from you. I have to admit, this is still — first and foremost, let me add, we’re very impressed with the market positioning of the various LSI
products. And we wouldn’t have done this transaction otherwise. We are very. At this stage in the game, though, I think it’s a bit premature and definitely very
early to comment on any of that. We have to understand precisely what we have and the dynamics of each of those markets. But within those markets, as I
indicated in my remarks very clearly, we see very strong franchises. And we certainly intend to maintain those franchises.

James Schneider - Goldman Sachs - Analyst

Great. And then maybe as a follow-up, can I maybe ask, at least in your view, if you had to think about Avago’s growth rate before the transaction and now what
the natural top-line growth rate would be after the transaction, both on a top line and EPS basis, how do you think this transaction changes that?



Tony Maslowski - Avago Technologies Limited - CFO

Jim, it’s Tony here. Again, as you’ve heard us say before, our long-term growth model of Avago was high single digits, low double digits. I think with the
transaction we’re getting to probably a combined range of 6% to 8% going forward for the long-term model.

Hock Tan - Avago Technologies Limited - President and CEO

And if I could add, that’s top line. We see, as Tony said correctly, we see on a combined basis realistically of 6% to 8%, thereabout. Basically from high to 10%
before to probably mid to high single digits where we see it. That’s on the top line. On the bottom line, from an earnings per share point of view, because of our
financial structure of this deal, and the accretion we expect to come over the long term, we see earnings per share growing much faster than what you have here.
We do see earnings per share growing in the double digits on an annual basis.

James Schneider - Goldman Sachs - Analyst

Thank you very much.

Operator

Ross Seymore with Deutsche Bank.

Ross Seymore - Deutsche Bank - Analyst

Hi, guys. Thanks for letting me ask a question. Tony, any way to benchmark what sort of accretion? When you talk about things being significantly and
immediately accretive, any magnitude you could put around that for us?

Tony Maslowski - Avago Technologies Limited - CFO

Again, I think if you just do the simple math of the combination and where they are today on an EPS basis, and obviously we’re not issuing any shares through
this, so I think that’s the way you get to the math on it. If you’re trying to leak into the ideas of what were immediate synergies, we have a goal in mind and we’ll
be describing that more as we go forward.
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Ross Seymore - Deutsche Bank - Analyst

And then as far as the operating margin improvement that you’re going to put into place, Hock, is it going to be a combination of both revenue synergies where
you might trim some areas? Somewhat like Jim’s question. Is it going to be just on the revenue side or is it primarily going to be a cost exercise?

Hock Tan - Avago Technologies Limited - President and CEO

You’re right, Ross, it will definitely be both. We’ll look at it on a total basis. And we’ll look at it beyond just one. Think about it this way. We have two companies,
two sets of businesses, two companies that we will be integrating on one single common platform. That’s the purpose of this particular transaction. We will put
both sets of businesses on a common platform. And we will do it in a very disciplined and expeditious manner, but also in a very careful and thoughtful manner in
terms of various businesses. And we are not talking of just one, we’re talking of both.

And the synergies obviously a lot to come from an SG&A platform. There’s no hiding that. There’s an element of that. Simply because we spends 6.5% on SG&A
and LSI spends 11.5%. And the combined total might even be more interesting. But also, beyond that, from some of my prepared remarks, we’re talking about
strategic opportunities that now open up, especially in wired infrastructure and networking, that both our capabilities would leverage much better on. And we see
making wired infrastructure and enterprise storage a particular area of focus in this combination.

Ross Seymore - Deutsche Bank - Analyst

Great. Hock, one last one, if I could sneak it in. You mentioned about the volatility of the wireless side. It’s still going to be 25% of your business.

Hock Tan - Avago Technologies Limited - President and CEO

At least.

Ross Seymore - Deutsche Bank - Analyst

Right. What were you getting at with mentioning that? It seems like you’re clear that there’s going to be even bigger volatility going forward. Can you give us a
little more color, to the extent you can, on what you’re really pointing to there?
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Hock Tan - Avago Technologies Limited - President and CEO

No, I can’t. And I won’t. But just believe me, if it is going — basically we expect wireless to continue to be a very good growth business. And as I pointed out in
my last earnings call, which many of you guys picked up on, that volatility, as we grow, and grow bigger, in the wireless business, because of the characteristic of
this business of few leading OEMs with major product ramps, the volatility during any year, the seasonal volatility, so to speak, to be precise, enhances, increases
for us. And we see that going up even more for us, rather than less. And that’s really the extent to which I’d like to comment.

Ross Seymore - Deutsche Bank - Analyst

Great. Thank you.

Operator

Blayne Curtis with Barclays.

Blayne Curtis - Barclays Capital - Analyst

Hi, guys. Congrats. And, Abhi and the LSI team, congrats to you guys. I wanted to go back to synergies. There’s actually not a lot of overlap in the Company. So I
was just wondering where those synergies are coming from. And then the timing of which. How long will it take you to realize those?

Hock Tan - Avago Technologies Limited - President and CEO

I think in some ways the beautiful thing is the lack of overlap. But, at the same time, there is very clear complementary benefits from putting parts of our business
together with Abhi’s part of his business. And that’s relates a lot into the space we both loosely call either wired infrastructure or networking, one and the same.
Those two parts do overlap and we do serve some common customers, as you pointed out. But more than that, for those common customers we now will have, as
the combination, present very strong capabilities.

As I mentioned, repeating what I said earlier, in this area, which is going to be the largest area in the both combined entities, Avago has fiber optics, in fact we are
the leader in technology in fiber optics and extremely strong SerDes. Equally, LSI has extremely strong architectures and SoC capability, very well-known through
that and included in it is the strength in also multi-core processors. Those various capabilities under one roof focus on this set of data center, enterprise, end
networking set of customers and service providers.
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We’ll basically be able to, as I mentioned, optimize solutions of fiber together with silicon chips for those various customers. Something that we do not see out
there today. We see very disparate players. We don’t see a player that can offer both the transmission of data as well as the processing of data in those switches and
routers. We can provide both. And through that ability to provide solutions — and I mean not just hardware, but architecture, as well as software — we believe we
will add value to those customers, and, through that, create value for our business model.

Blayne Curtis - Barclays Capital - Analyst

Thanks for that. Then just a question, Tony, on maybe capital structure and use of cash. You’ve been committed to increasing the dividend. Obviously the
combined Company will have significant cash flow. Can you talk about is there any change to the dividend plans. And then going forward how do you think about
levels of debt on the Company? Would you be paying it down or is there some level that you would be happy keeping long term?

Tony Maslowski - Avago Technologies Limited - CFO

On the dividend specifically, you know our dividend policy. And I think I stressed in my prepared remarks that we’ll continue the dividend policy. The increases
and so forth we have always looked at those on a quarterly basis with our Board and so forth. But I believe this deal provides us the flexibility to continue some of
the things we’ve done in the past. As far as capital structure, I think long term we will pay down the debt to a level that we’re comfortable with, and then consider
those opportunities, depending on what the debt markets look like, as well as how our free cash flow and some of the synergies are going. That’s a two-year-out
question and we’re keeping all possibilities open.

Blayne Curtis - Barclays Capital - Analyst

Okay. Thanks for that.

Operator

Doug Freedman with RBC.
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Doug Freedman - RBC Capital Markets - Analyst

Great. Thanks for taking my question, guys. And congratulations on putting a deal this size together. If I could, Hock, could you talk a little bit about — you
mentioned putting the teams together under one roof. Do you look at putting these R&D teams together? Or are you going to operate LSI’s business units pretty
much as they’re operating? How do you envision the merged company execution-wise?

Hock Tan - Avago Technologies Limited - President and CEO

That’s a very interesting question and I’m sure it’s a question very much suited when we close the deal. I’ll be honest. I think it’s premature. We have to understand
what we have here, just as the LSI team has to understand what Avago is. It’s a mutual thing. As I say, it’s about putting two sets of business on a common
platform. And I’m sure there will be inter-consolidation and integration where it makes a lot of sense. As example, in our custom silicon business.

But there are others which are very much standalone franchises on both sides, which makes sense to keep doing what they’re doing very well. So it will be a mix.
But we’ll be very deliberate and thoughtful as we put these two companies together, once we’re able to do so upon closing. And it’s probably better addressed, and
I’ll be in a bit better position to give you guys a sense of that down the road, after closing. At this point, just keep in mind the possibilities are huge and we are very
open about that.

Doug Freedman - RBC Capital Markets - Analyst

Tony, could you share with us what the long pole in the tent is to getting this deal closed? Is there regulatory concerns or is it just — if you could share with us
what is in the critical path?

Tony Maslowski - Avago Technologies Limited - CFO

Again, I think the single longest pole is some of the country antitrust type things you have to go through, specifically in Asia. That’s the longest pole in the tent.
We don’t expect anything, but, again, we have to be watchful and respond quickly. So, again, that’s why we set the six months into the calendar year. We’re pretty
of confident it will get done in that time frame.

Doug Freedman - RBC Capital Markets - Analyst

Great. Thank you.
 

6



Operator

Vivek Arya with Bank of America-Merrill Lynch.

Vivek Arya - BofA Merrill Lynch - Analyst

Thanks for taking my question. Maybe one more on operating synergies because that’s an important component of this deal. Hock, your operating margin’s at
about 30%. And I think LSI in the past has set operating targets of 20% to 22%. So, when you combine the two companies, isn’t it more realistic to assume the
combined margins best case would be somewhere in the mid-20%s rather than in the high 20%s? And where I’m going with that is, some parts of LSI business,
like the hard disk drive business, there is some customer concentration. And in the data center business on the flash side it’s still in somewhat early stages, so
probably needs more investment. So, I’m just trying to get a realistic feel for where operating margins can be a year out of the deal.

Hock Tan - Avago Technologies Limited - President and CEO

I think, Tony, in these prepared remarks, what you said factually is very precise. But you will also hear what Tony said in his prepared remarks, which I stand
solidly behind. Long term, we are very convinced we will combine these two companies on a common platform that will deliver a 30% operating profit margin to
our shareholders. Now, the specific deals of that I think it is probably premature at this early stage. And, as I said, this is definitely a combination with a lot of
opportunities, both financial, but also, don’t forget, strategic very clearly for Avago, as well as for LSI businesses. And there are plenty of areas where we can
basically add a lot of value to each other.

As an early question perceived. So, because of that, even though we do expect realistically to gauge growth for this combined company to be mitigated on a
combined basis from around 10% a year, which is one Avago historically has been achieving, to probably mid to high single digit, we believe we will make up —
more than make up — for it with profitability and earnings per share growth. And part of it is also from the way we are structuring the financing of this deal. That
we can get our earnings per share up at least double digits per year on a long-term basis, on a sustained long-term basis. And it starts from the fact that, as Tony
said, we will drive operating profitability to the Avago model.
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Vivek Arya - BofA Merrill Lynch - Analyst

Got it. And then maybe one follow-up for Tony. Tony, is there something that stands out that increases the risk of not getting any regulatory approval? Is there
anything in the business product combination, customer concentration, et cetera, that in any way increases that risk at all? And just another housekeeping — how
to model interest expenses and from what time. Thank you.

Tony Maslowski - Avago Technologies Limited - CFO

Again, on the regulatory side, we don’t expect anything. It’s just we’re watchful of what’s been happening in certain countries. So you can see some randomness in
some countries in the way the filings happen and the time delay. So, we don’t expect anything different from that. There’s nothing unique, I think, about our profile
and so forth. It’s just the country-by-country ticking that we have to do. Again, that’s why we set the six months.

And then on the interest basis, we gave you an interest rate as of today. And, again, I think what we’ll do is we’ll, in the future, give you some targets about how
our maintenance on cash is going. And then we’ll just simply be paying down debt, anything over that maintenance level on our cash balance. That’s the way
you’d have to model it going forward, is some steady decline in the overall term loan as we go forward.

Vivek Arya - BofA Merrill Lynch - Analyst

Is it a minimum level of cash you need to hold, Tony, for the combined company? That’s my last question. Thank you.

Tony Maslowski - Avago Technologies Limited - CFO

Yes, that’s what I’m saying. We’re still working through all that. But I think in our models and all the rest we’re pretty comfortable with the number that we’ll
disclose to you in the future, and then that will help you model interest rates going forward versus the cash flow of the Company.

Vivek Arya - BofA Merrill Lynch - Analyst

Okay. Thank you. Good luck.
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Operator

Romit Shah with Nomura.

Romit Shah - Nomura Asset Management - Analyst

Yes, thanks a lot. The deal looks very accretive. I wanted to press you guys a little bit, though, on the long-term combined growth rate of the two companies. Hock,
if I look at LSI’s historical growth rate really over any period, one, three, five years, it’s been negative. So, I’m just curious how you got comfortable with the
revenue performance, because the historical data would imply that the long-term growth rate of the Company is going to be more like 3%. Thank you.

Hock Tan - Avago Technologies Limited - President and CEO

I guess the assumptions, Romit, you start with, are probably incorrect.

Abhi Talwalkar - LSI Corporation - President and CEO

Romit, this is Abhi. I’m not sure how familiar you are with the Company. But I think your growth rate probably factors into the divestitures that we’ve made in the
last three, four years. In particular, our systems business. And we transformed the Company into a pure play semiconductor company. If you look at the growth
rate of the Company from 2009 through 2012 ending, the Company averaged 17% growth rate, or CAGR. Which was really in the top 10 percentile of the
industry. So, we’re very confident. And obviously very confident in terms of product cycles that we’ve talked to many of our investors over the past several
quarters as we go into 2014 and 2015. Frankly, across all our product lines.

Hock Tan - Avago Technologies Limited - President and CEO

Okay. Starting with that assumption, obviously for you guys in terms of our forward-looking statements here, we have mitigated that and applied over that the
Basel long-term model and hence, we come to that mid to high single digit. Frankly, one thing here is there’s a core here in LSI, and just as there’s a core here in
Avago, and we are looking at the core businesses going forward, combining the core business to drive that particular growth rate, Romit. And that’s why we feel
very comfortable with mid to high single-digit top-line growth rate over the next several years.
 

9



Romit Shah - Nomura Asset Management - Analyst

Okay. That’s helpful. Are there any pieces of the LSI platform, Hock, that you find in particular very attractive? Thank you.

Hock Tan - Avago Technologies Limited - President and CEO

We believe LSI is a very strong player in those couple areas we mentioned earlier. One is hard disk drive and the other area where a big part of their business is
very driven and focused really on data center and enterprise. Less so on kline. And that we find of particular value and particular sustainability going forward. And
the second area that is also practically a franchise is LSI’s leadership in the area of storage and server connectivity, areas of particular products of SaaS, [sasler],
controllers and rate adaptive counts and systems, all for storage, enterprise storage in particular and server connectivity, where it’s practically a franchise and a
very strong leadership. We find those two businesses extremely profitable, very well known, in fact, and extremely stable and sustainable.

Romit Shah - Nomura Asset Management - Analyst

Okay. Thank you. Good luck.

Operator

Alex Gauna, JMP Securities.

Alex Gauna - JMP Securities - Analyst

Thanks so much for taking my question. I’m wondering what percentage of revenues is LSI exposed to networking? And, specifically, will Avago be seeing its
Cisco exposure as a percentage of sales going up, down, stay the same? Thank you.

Abhi Talwalkar - LSI Corporation - President and CEO

From an LSI overall revenue composition standpoint, about 78% of the business is storage and about 17% or so is networking. Of that 17% networking, it’s split
across, I’d say, evenly across wired as well as telecom infrastructure. Wired being data center or enterprise switching.
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Hock Tan - Avago Technologies Limited - President and CEO

And if I could, in the overlap, to extent that. And there is overlap in products and customers. Less so, obviously, in capabilities which extend across all service
providers and enterprise networking. But the overlap on a particular customer side is, you’re right, among others, is the enterprise custom ASIC business, in
particular.

Obviously Avago doesn’t do standard products. LSI does do standard products. But when it comes to custom ASIC, there is some overlap, not necessarily in all
customers. Obviously, Cisco is one.

And to answer your question directly, will, on a combined basis the Cisco percent of our overall business, Avago’s business, be diluted — yes, initially. Initially it
will be. We are confident as we would hopefully come up with, and we plan to come up with, very strong optimized and comprehensive solutions, as I mentioned,
between fiber and silicon as our two teams combine to work together and do that. That we will over the longer term grow businesses in customers, among others,
enterprise networking customers like Cisco. But in the short term, mathematically, it will be dilution.

Alex Gauna - JMP Securities - Analyst

Quick question in terms of how you founder and manufacture the products. Are you on the same process nodes? How long would it take for you guys to start
merging product road maps? Thank you.

Hock Tan - Avago Technologies Limited - President and CEO

I think we are very — depending on the particular businesses, but I assume you’re referring to enterprise networking — very similar. And the foundry, we both use
TSMC.

Alex Gauna - JMP Securities - Analyst

Okay. And then one last quick one. I know you’ve spent a number of years paring down some of your legacy consumer exposure, consumer PC exposure. You’re
going to be getting some of that back with the storage assets of LSI. Can you talk about how that fits into your thinking in your business model?
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Hock Tan - Avago Technologies Limited - President and CEO

Yes, happy to do that. In fact, we see, as I mentioned, as I responded to an earlier question, we see two particular areas, among others, of very strong interest and
attractiveness to us. One is, as I mentioned, the hard disk drive business and combined, in a way, with flash. And here we see that concentration of business in this
particular sector for LSI is in data centers and enterprises, less so on [klines], particular notebooks. Their strength is very much on the server side, the enterprises
and some desktops, as well. All these are big businesses, end markets that are, as you may know, particularly stable, as opposed to the declining notebook, mobile
PC market. And that’s the big difference here in this whole sector. Abhi might want to add.

Abhi Talwalkar - LSI Corporation - President and CEO

Just to add also, again, for those of you that may not know the Company well, from a revenue composition standpoint approximately 50% of our revenues are
exposed to data centers, large to hyper scale, as well. And obviously we’ve got 17% of the business in the networking space. The other thing I think that’s
important to mention is our hard disk drive business is heavily exposed across enterprise drives and 3.5-inch near-line drives, which are also going into cloud and
data center environments. And, yes, there’s a desktop exposure but we have very little to no exposure in the notebook space. And that’s partly been also by design.
And, as we see our share gains over the coming one to two years, those share gains will actually be in enterprise, as well as in desktops. And desktops we believe
are a much more stable part of the client storage marketplace.

Alex Gauna - JMP Securities - Analyst

Thanks so much. Congratulations on the deal.

Operator

Craig Hettenbach.

Craig Hettenbach - Morgan Stanley - Analyst

Thank you. Hock, just a question going back to the organic growth rate. Because I know at the time when you did CyOptics a while back there was some questions
on growth. And, obviously, you guys have talked about how strategic it is to you. And then now doing this deal. So if you can go back to the Avago side in terms
of that high single-digit to low double-digit growth, if you can just talk about the positioning there over the next year or two.
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Hock Tan - Avago Technologies Limited - President and CEO

Okay. The CyOptics deal, to begin with, since you touch on that, has been going very well. In fact, it’s going extremely well, much better than we thought it
would, simply from the fact it’s very strategic. We’re developing products that in single mode, longer reach fiber, I should say, using automating lasers from
CyOptics that are going to be used in data centers, something we would be challenged to do using our own technology previously. So that’s a strategic side.

But from a business point of view, they’re doing very well because, to be honest, I think we’re in a telecom bubble. Fiber to the home in China seems to be very
strong. That helped the fab utilization CyOptics. Also, from long reach networks, which is one of CyOptics’ sweet spot is, especially the 100G coherent lasers.
We’re basically out of capacity at this stage. And we’re obviously consolidating it into Avago now to improve productivity from that area.

So that just addresses optics. But from an overall business point of view, you heard about, what we talked about in our recent earnings call, especially in respect in
the near term our fiscal quarter that will end in January, nothing much has changed. We’re in a bit of a seasonal trough for industrial, somewhat. And obviously
some year-end budget spending on enterprise.

Having said that, the wireless business, which used to be seasonally down in our fiscal Q1, the quarter ending January, is sustaining. I guess is the uniqueness of
concentration in the smartphone business that we’re addressing. That is our biggest market now. And, as I pointed out, very much, is sustaining very well this
quarter. And we see our market positioning, as I pointed out earlier, strengthening in next-generation OEM designs, which will put us in a nice position if you look
over one year. What it says, though, if you look at it on a quarterly basis, will just put us on very high volatility going forward.

Craig Hettenbach - Morgan Stanley - Analyst

Okay. Thanks for that.

Operator

With no further questions —.

Tom Krause - Avago Technologies Limited - VP Corporate Development

Thank you, operator. We will now wrap up the call.
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Operator

Thank you for your participation in today’s conference. This concludes the presentation. You may now disconnect. And have a great day.

Additional Information and Where to Find It; Participants in Solicitation

This communication is being made in respect of the proposed transaction involving LSI Corporation (“LSI”) and Avago Technologies Limited (“Avago”). The
proposed transaction will be submitted to the stockholders of LSI for their consideration. In connection with the proposed transaction, LSI will prepare a proxy
statement to be filed with the SEC. LSI and Avago also plan to file with the SEC other documents regarding the proposed transaction. LSI’S SECURITY
HOLDERS ARE URGED TO READ THE PROXY STATEMENT REGARDING THE PROPOSED TRANSACTION AND ANY OTHER RELEVANT
DOCUMENTS CAREFULLY AND IN THEIR ENTIRETY WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT
INFORMATION ABOUT THE PROPOSED TRANSACTION. When completed, a definitive proxy statement and a form of proxy will be mailed to the
stockholders of LSI. Investors will be able to obtain, without charge, a copy of the proxy statement and other relevant documents (when available) filed with the
SEC from the SEC’s website at http://www.sec.gov. Investors will also be able to obtain, without charge, a copy of the proxy statement and other relevant
documents (when available) by going to www.lsiproxy.com, by writing to LSI Corporation, 1110 American Parkway NE, Allentown, PA 18109, Attn: Response
Center, or by calling 1 (800) 372-2447.

LSI and Avago and their respective directors, executive officers may be deemed to be participants in the solicitation of proxies from LSI’s stockholders with
respect to the meeting of stockholders that will be held to consider the proposed Merger. Information regarding LSI’s directors and executive officers is contained
in LSI’s Annual Report on Form 10-K for the year ended December 31, 2012, the proxy statement for LSI’s 2013 Annual Meeting of Stockholders, which was
filed with the SEC on March 28, 2013, and subsequent filings which LSI has made with the SEC. Information regarding Avago’s directors and executive officers is
contained in Avago’s Annual Report on Form 10-K for the year ended October 28, 2012, the proxy statement for the Avago’s 2013 Annual Meeting of
Stockholders, which was filed with the SEC on February 20, 2013, and subsequent filings which Avago has made with the SEC. Investors may obtain additional
information regarding the interests of LSI and its directors and executive officers in the proposed Merger, which may be different than those of LSI’s stockholders
generally, by reading the proxy statement and other relevant documents regarding the proposed Merger, when it becomes available. You may obtain free copies of
this document as described in the preceding paragraph.
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